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	Career Summary
	

	
	Visionary professional with extensive experience of 19years + within International Banking, Forex Broking etc. UAE, Dubai, Georgia EU (Eastern Europe) Vice President Sales and Operations,  Real Estate & Finance Sector,  AVP – Sales & Marketing at Earth Infrastructure Ltd.,   Regional Head at BMA Wealth Creator Ltd. Expertise in Handling an Andhra Pradesh team, New Customers Acquisition, Strategic Planning, Investments, Assets Business,  Interpersonal and Presentation Skills and managing the capital market distribution through franchisees and Direct Sales. Supervising the activities associated stay of abreast for improvements in the fields of various financial products like Equity Market,  Life Insurance Products,  General Insurance Products, Mutual Fund, D-mat and trading A/C, Portfolio Management products,  Savings and Current A/C’s, Home Loans products. Strong experience to handle a sales team. Managed the market activities related to Financial Products sales, Financial Planning, Forecasting sales and productivity from each team members. Having corporate sales experience in banking and financial products like Corporate Salary A/C, Corporate Home Loans and Credit Cards. Received appreciation from seniors and fellowmen for significant contribution done towards the Sales and acquisition for organization. Self motivator with excellent analytical and active listening skills, ability of diffusing difficult team situations with tact and ease. Constant endeavor towards management of spheres in work for enhancing the organizational development. Prioritize and manage multiple tasks.


	
	Career Objective
	

	
	

	
	Ability to exceed organizational performance with expertise in  sales in  Real Estate and Capital Market business , Assets products, Liabilities products and Third party products for new acquisition, I aspire for a position of NRI Business Head,  Asst Vice President/ Cluster Head/Regional Head to discover uncovered possibilities within Real Estate and Fianacial products sales :

· Expertise in Handling a team, mange a team in all situations, presentation, analytical, strategic planning, communication and interpersonal skills.
· Instrumental leadership Quality with logical, analytical mindset and positive attitude.
· Efficient in interacting with senior management for resolving issues as per requirements within the prescribed period.

	
	Selected Achievements
	

	
	

	
	· Exceptionally supervised the clients and maintenance of relationship with clients and channel partners to promote business.
· Skillfully learned and devised the ways for financial product marketing (Portfolio Management products, Mutual Fund, Insurance and Retail Banking Products).
· Appreciated from so many B schools for conducting the HSTL program by Reliance Money.

	
	Career Path 
	

	
	EMD Financials Ltd.

Vice President – Sales & Operations.
Handling Sales and Operations for Middle East and EU (Eastern Europe).

ACME Marketing Management and Consultants

International Business Development, Senior Manager,  Nov’ 2017 to Nov’2019
Handling Sales and Operations Middle East.
Earth Infrastructure Ltd.

AVP – Sales & Marketing, Noida, U.P.
July – 2013 to June’2017


	
	

	
	Regional Head (Capital Market & Distribution)

BMA Wealth Creator Ltd ( Andhra Pradesh)

Hyderabad

Cluster Head 
Reliance Securities Ltd.  ADAG Group ( Hyderabad)AP
	May’2010 – July’2012
May’2008 – April’2010

	
	

	
	Branch Sales Leader                    
Yes Bank Ltd.( New Delhi)
	April’2006- May’2008

	
	

	
	Sales Manager
Shelters (DMA Citibank N.A)
	Oct’2003 – Mar’2006

	
	Territory Manager
HBL Global Pvt Ltd. ( Subsidiary of HDFC Bank)
	Feb’2000- Sep-2003

	
	Professional Responsibilities 
	

	
	

	
	

	
	· Prioritize and manage multiple tasks.

· Monitoring the sales and operations both with for control the leakage in products and process.
· Supervision the reports updating from all locations and get solve all related queries. 

· Responsible to make new channel partners for promote more business opportunities.
· Managed business processes for the group and leading the efforts across providing excellent financial suggestion to clients and brought in new business from market.
· Business Advisor – Provides accurate and timely information to client and Centre Managers continuously seeks to enhance the service provided to client.  Maintains strong and trusting relationship with client. Implements internal controls and procedures to manage costs and maximize profitability. Organized analysis of market and survey to collect relevant data to provide critical inputs for customized design of proposals and managing Area Manger queries and solving all business related problems. 

· Accountable for guiding the efforts across adroitly maintaining productivity with Centre Managers and providing best of best tips to get maximum productivity. Co-ordinate with the team on high-priority assignments. Ensuring to attain deadlines in a fast-paced team environment.
· Handled the management of the sales team and guided the efforts across giving financial consultation to customers

      

	
	

	
	

	
	

	
	

	
	             Education
	

	
	

	
	
	

	
	

	
	

	
	Post Graduate Diploma in Computer Applications ( PGDCA )
KCC computer College, Moradabad, U.P
	1998-1999

	
	

	
	

	
	Bachelor Of Science
MJP University, Moradabad  U.P
	1997

	
	

	
	

	
	Technical Skills
	

	
	

	
	Software/Tools

Ms Office Applications

IBM Lotus

Unix, C, C++, Sybase, Cobol
	Proficiency

Proficient 

Proficient



	
	

	
	Trainings Attended
	

	
	

	
	Heart of Champions ( CITIBANK N.A)

Complete Selling Skills ( CITBANK N.A)

Complete Banking and Wealth Management training ( Yes Bank )
	

	
	

	
	Certifications 
	

	
	

	
	AMFI certification on Mutual Fund Advisory

	2008

	
	Research Programme 
	

	
	

	
	

	
	

	
	Extra Curricular Activities  
	

	
	

	
	· Received honor for appreciation in Yes Bank “ Best Performance”

· Adeptly achieved several awards at Local Level in my Career.

· Achieved honors and appreciation for good performance in Reliance Money.

· Achieved foreign trip to Bangkok due to best performance in Year 2008.

· Received so many appreciation letters from B Schools for guest faculty.

	
	

	
	Personal Details
	

	
	

	
	Date Of Birth
	1st  June 1973

	
	Marital Status
	Married

	
	Languages Known
	English and Hindi

	
	Nationality
	Indian 

	
	Passport Details
	On request

	
	Personal Interests
	Reading Books and Meeting with people.

	
	
	

	
	Reference
	

	
	

	
	Will be furnished upon Request.

	
	


